
QUESTION BASED SELLING

Question based selling is a sales technique (probably my favorite) where you move your 
prospects through the sales process by asking a series of questions.  This technique allows 
the prospect to do most of the talking and for you to tailor your answers and “pitch” based 
on the needs of the prospect.

Remember to be present in the conversation and make your goal to really learn more about your 
prospective sponsor’s marketing goals.  Remember, you’re trying to create a mutually beneficial 
partnership!

Here are some questions to get you started:

INFORMATION QUESTIONS

These questions are designed to help you gather information about your prospect.

What are your marketing goals for the year?

Who is your target market?

What is one of your most successful marketing techniques?

How do you intend to reach your target market this year?

Are you interested in getting new clients?  Can you handle more business?

Is event marketing part of your current marketing plan?

Have you sponsored events in the past?

After asking some of these questions, you may realize that your event or offering is not in alignment 
with their marketing goals.  Tell them so, and move on.  They’ll love you for your honesty!  Ask them 
“Do you know anyone that this might be a good fit for?”  Because you’ve been so candid they may 
refer you to someone else!

CLOSING QUESTIONS

These questions are designed to close the sale and get a decision from your prospect.

If I could assemble ____ (number) of ________________ (type of attendees: 
entrepreneurs, women, men, etc.) in one room, could you benefit from sharing your message 
with them in a powerful way?

We offer some unique event sponsorships that reach the attendees and vast markets outside 
of the event.  If you’re looking to generate new leads and prospects this year, would you 
consider sponsoring our event?

It sounds like we have similar markets and could really help each other out.  What would it 
take to have you as a sponsor of our _____________ event?
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